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DIRECTOR’S CONFLICT-OF-INTEREST QUESTIONNAIRE

The CAMPEP Board requires that the MPCEC Committee determine whether industry supported
scientific and educational activities represent a conflict-of-interest. If the director(s) or
organizer(s) of the proposed program have any significant support or affiliation with companies
that market products associated with the practice of medical physics, the questions below should
be answered as appropriate. If the answers to questions 2 and 4 are affirmative, a letter of
support agreement (Form 6) or similar document must be completed. This document can be a
letter as long as it reveals the character and extent of the financial support.

Program Title:
   

Factors Considered in Evaluating Activities and Determining Independence 

1. Has the director maintained full control over the content of the program and the selection of
speakers and moderators?
Yes
No Explain:

2. At the time of program and in promotional materials will the following be made clear to the
audience: 1) the source of commercial support, 2) any significant relationship the director
or faculty and the supporting company and 3) whether any unapproved uses of products will
be discussed?
Yes
No Explain:

3. Is the focus of the program based primarily on a single commercial product?
No
Yes Explain:

4. Is there a legal, business or other relationship between the supporting company and the 
director or a principal faculty member?
No
Yes Explain:

5. Is the director or are any of the faculty involved in marketing the supporting company’s 
products?
No
Yes Explain:
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6. Has the director been denied MPCEC approval in the past or had MPCEC approval 
withdrawn for failing to follow CAMPEP/MPCEC policies or procedures?
No
Yes Explain:

7. Is this program to be repeated as an essentially identical program?
No
Yes Explain:

                                                                  
8. Are the invitations to the program directed primarily to the supporting company’s 

customers?
No
Yes Explain:

9. Will opportunity be given for meaningful discussion and questioning during the program?
Yes
No Explain:

10.   Will the attendee’s be sent follow-up information on the supporting company’s products?
No

 Yes Explain:

11. Will the supporting company’s products be sold or promoted by representatives during the
program time period?
No
Yes Explain:

12. Do the director or supporting company object to a survey of faculty attitudes about attempts
to influence their presentations?
No
Yes Explain:

Director’s Signature: Date:


